
 
 

 
 

March 2021 

From the Desk of Bill Coppel 
 

For the first time in history, there are five full 

generations in the workplace - from the Silent 

Generation to Gen Z. As a Boomer, I’ve been 

reflecting on this phenomenon and how age-related 

stereotypes and outlooks can affect how we relate to 

one another in business. 

 
What’s interesting is that the same dynamics are at 

play in families. I’m sure we’ve all witnessed tensions 

arise as the senior members of a high-net-worth 

family strive to ensure that wealth gets transitioned 

according to the values and beliefs of the generation 

that built it. 

 
Whether we’re working with clients as individuals, as a 

family, or as part of a family-owned business we’re 

uniquely positioned to help them identify and articulate 



their values - in short, what matters most to them in 

life. Read on for insights that can help you do just that. 

 
Be Well, 

Bill 

 
P.S. Look for TNF Digest in your e-mail inbox once a 

month. Or, hit "unsubscribe" at the bottom of this 

message if you'd rather not hear from us. 

 
William Coppel | Chief Client Growth Officer 

First Clearing 
1 North Jefferson Avenue, St. Louis, MO 63103 

 

Discovering What Matters Most 
 

When we are at our best, applying our energies to what matters to us, the natural 

result is greater fulfillment. It takes intention and focus to align our time and energy 

with our personal values. Even when we seek change, it doesn’t come easily to us; 

people need help getting there. And that begins with an exploration of their unique 

Network Profile or how we connect to one another. Read the Full Article > 
 

Aligning Investments with Values 
 

Wells Fargo Investment Institute explores the many facets of sustainable investing. 

The report also outlines challenges and trends for sustainable investors in the years 

ahead. Read the Full Report > 

http://www.firstclearing.com/content/article/discovering-what-matters-most/
http://www.firstclearing.com/content/report/sustainable-investing/


The Silent Disruptor - Generations in the 
Workplace 

 
Today, we have five generations participating 

simultaneously in the workforce and with that comes 

conflicting beliefs and values; technology playing an 

important factor. Listen to the Podcast > 

 
Mark Widmer: Delivering Transformational 
Experiences to Help Families and Businesses 
Thrive 

 
Many families and businesses don’t realize that 

building a legacy is about more than the transfer of 

wealth. In this episode, Mark Widmer, licensed 

recreational therapist and professor at Brigham Young 

University's Marriott School of Business, joins us to 

discuss how to build a culture that aligns with your 

values to help ensure a legacy for generations to 

come. 

 
Listen to the Podcast > 

 
Dr. Dennis Jaffe: The Impact of Family Dynamics 
on Generational Wealth 

 
A legacy of wealth anchored in healthy family 

dynamics can span generations, yet the dialogues 

around this topic are often taboo. As advisors, how do 

we help clients navigate these dynamics? Dr. Dennis 
Jaffe, author, professor, and research associate at 

 

http://www.firstclearing.com/content/podcast-full/tim-dean-the-silent-disruptor-generations-in-the-workplace/
http://www.firstclearing.com/content/podcast-full/mark-widmer-delivering-transformational-experiences-to-help-families-and-businesses-thrive/


Wise Counsel Research, joins us to discuss ways 

advisors can help families set generational goals. 

 
Listen to the Podcast > 

 

 
 

 
 

Looking to LEARN 
MORE? Julian is offering his 
in-depth course with lifetime 
digital access to hours of 
teaching to help you speak with 
power and influence. 

 
 

How to Speak so that People Want to Listen 
 
If you missed our latest webcast with 5-time TED Talk 

sound expert Julian Treasure - How to Speak so that 
People Want to Listen - you can catch it on- 

demand. Building on the secrets that more than 71 

million people have viewed in his TED Talks, 

Julian demonstrates the how-to's of powerful speaking 

with a special focus on virtual communication. 

 
Listen on Demand > 

The views expressed by Julian Treasure are his own and do not necessarily reflect the opinion of First 
Clearing or its affiliates. 
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