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Graphic Overlay Title:  In their Words, An advisor-specific growth plan 

Graphic Overlay:  Growth Accelerator 

Graphic Overlay: Four separate progressive practice management models 

Growth Accelerator program came at a very pivotal time in my practice.  Moving over a very large book 
from a competing firm and when I first heard about it, you know, my thought was do I really have time 
to implement this, as well as bring over the clients.   

Graphic Overlay: Strategy and progress reviews with First Clearing Growth Consultant 

And you know what I really discovered is that when you sit down and meet with the client transferring a 
client, from any firm, and they sign the paperwork and they think tomorrow feels like just like the day 
before they signed.  When really what you have to have is a process in place.   

Graphic Overlay: Gave my practice an upgrade 

And so, the Growth Accelerator program has just really given my practice an entire upgrade.  This client 
service model knocked my socks off.  

Graphic Overlay:  Streamline process 

 It was really impressive how it streamlined how many times you meet with the client, what you best 
clients should really be doing, and it’s not just assets – but are they referring back to you, how you 
deliver on that.   

And it constantly reminded me is that, what the client really wanted to know is that you cared about 
them and that you cared about their goals and that you make the meeting very personalized.   

Graphic Overlay:  Personalized Services – client knows you care 

And you know, so of the things about the Growth Accelerator program that I would like other financial 
advisors to know is how we really come in and how it changes your practice day-to-day.  So, one of the 
things I implemented has actually been the prospect packet. This is a packet that on your own, I can see 
taking 6 – 9 months to develop and I’m not sure the quality would be as consistent.   

Graphic Overlay:  Prospect Packet 

Graphic Overlay:  It’s already built for you 

They not only told you examples about Growth Accelerator, they provided information to you, where all 
you had to do is customize it, to make it your own, so you’re not starting from scratch.   

Graphic Overlay:  Dedicate Service model for referrals 



So a great success story that I have just had this week with a prospect packet, is because of the Growth 
Accelerator, I now have an entire dedicated service model to my professionals that refer me business, 
which I had not had before, yet they were very important part to my practice.  So I sent the introductory 
kit out to all my professional contacts and this week I got a $5M lead back from one of them because 
they said there was no other team delivering this type of quality and the professionalism behind it how 
the impression it gave you when you opened up the packet.  And I would not have had it with the 
Growth Accelerator program.  It probably took me less than 2 hours to develop because your team at 
Growth Accelerator had spent the months to develop the finished product.  And really now it’s so 
embedded in my practice it is part of my practice. 

 

Disclosures 

First Clearing logo 

No Product Recommendations 
The Growth Accelerator program is not designed to make specific product recommendations 
(notwithstanding references to specific products sponsored or sold by Wells Fargo Advisors (“WFA”) 
during the course of the program).  You shall not rely on the Growth Accelerator program for that 
purpose.  You and Your Firm have the sole and exclusive responsibility for investigating the merits and 
features of the securities products you recommend and sell to your clients and for determining whether 
such products are suitable for your clients in accordance with applicable industry rules and regulations.  
You and Your Firm shall be solely responsible for any recommendation or advice you may offer to 
clients. 
 

First Clearing offers a program entitled Growth Accelerator that assists individual financial advisors to 
grow their business (“Growth Accelerator”) through various practice management programs and tools.  
Brokers desires that its financial advisor have the opportunity to participate in the Growth Accelerator 
program.  First Clearing has agreed to make Growth Accelerator available to you under the terms and 
conditions set forth herein. 

No Warranties of Business Success 
First Clearing makes no promises or warranties, express or implied, with respect to your ability to 
achieve any particular level of sales production or business success after completing the Growth 
Accelerator program.   
 

Nature of Training 
The Growth Accelerator program is not designed to train financial advisors regarding compliance with 
securities law, rules and regulations (notwithstanding potential references to compliance topics during 
the course of the program) and you shall not rely on the Growth Accelerator program for that purpose. 
You and Your Firm have the sole and exclusive responsibility to insure that you receive training 
necessary to achieve compliance with suitability. “Know Your Customer,” and other requirements of 
federal and state law and regulatory and self-regulatory rules and regulations governing customers, 
transactions and accounts.  
 
 



Indemnification 
You shall indemnify, and hold harmless First Clearing, and any controlling persons of First Clearing, and 
all parent corporations, subsidiaries, and affiliated entities, including but not limited to WFA, and their 
respective officers, directors, agents, attorneys, employees, successors and assigns, form and against all 
claims, demands, proceedings, suits, and actions, and all liabilities, expenses, attorney’s fees (including 
fees and costs incurred in enforcing this right to indemnification), and costs in connection therewith, 
arising out of or relating to your participation in the Growth Accelerator program, including but not 
limited to claims asserting negligence, fraud or other wrongdoing on your part in connection with the 
sale of securities. 
 
Confidentiality 
You agree that all data and information imparted to you during the Growth Accelerator program, 
including information relating to First Clearing's or WFA's customers, technology, operations, facilities, 
consumer markets, products, capacities, systems, procedures, security practices, research, 
development, business affairs, ideas, concepts, innovations, inventions, designs, business 
methodologies, improvements, trade secrets, copyrightable subject matter and other proprietary 
information ("Confidential Information"), shall be held in confidence by you. You shall not disclose, 
publish, release, transfer or otherwise make available Confidential Information of First Clearing or WFA 
in any form to, or for the use or benefit of, any person or entity without First Clearing's consent. 
 

First Clearing is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC, a registered 
broker-dealer and non-bank affiliate of Wells Fargo & Company.  Wells Fargo Advisors is a trade name 
used by Wells Fargo Clearing Services, LLC and Wells Fargo Advisors Financial Network, LLC, separate 
registered broker-dealers and non-bank affiliates of Wells Fargo & Company. First Clearing provides 
correspondent services to broker-dealers and does not provide services to the general public. The 
experiences discussed by the Financial Advisor in this video may not be representative of the 
experiences of other Financial Advisors nor is it indicative of future success or performance. Growth 
Accelerator® is a registered service mark of Wells Fargo & Company and used under license. For Broker-
Dealer and Registered Investment Advisor Use Only – Not to be distributed to the General Public. 
©2021 Wells Fargo Clearing Services, LLC. All rights reserved. CAR-0621-03470 

 

 




